
"How can I make my home sell faster?" 
  
  

  
Never, ever price above market value. I disagree with other realtor's recommendation to list 
2.5% above what you expect. That is a recipe for getting a much lower price than you would if 
you price it right on the money, or slightly less.   
  
Here's the deal: You NEED to sell your home within 2 weeks of being on the MLS (forget 
FSBO - it’s a waste of time/money). Your chances of selling drop to less than 40% after the 2 
week mark (this number fluctuates depending on the market - see your realtor for current stats 
on this). So depending on whether it is a buyers market or a sellers market you need to be 
priced at slightly less than market.   
  
If you are priced right, you should get an offer in less than 2 weeks! Guess who has the upper 
hand in negotiation when you get an offer less than 2 weeks after it has been on the market? If 
you guessed "YOU" then you are right! Negotiate for top dollar because you have the upper 
hand and make it clear that you are in no rush with the home only being on the market for less 
than 14 days.   
  
99% of asking should be the most you drop - but keep in mind people need to feel that they are 
getting a deal off asking price even if it is only 1% otherwise it won't be a win-win. If you don't 
trust the list price your realtor gives you, ask to see the supporting documentation they used to 
arrive at your home's price, and if they can't provide that then find another realtor as it is likely 
they didn't do their homework and are just ball-parking.   
  
If you don't sell within 14 days, you will need to lower your price, and will likely have to lower it 
much more than if you would have priced it right in the first place in order to get people 
interested again.   
  
Here's the theory behind this: There are 2 kinds of buyers out there in any market:  
  
1. Those who just entered the market and start looking and   
  
2. Those that have been looking for a while and have a really good feel for the market prices.   
  
This can roughly be split 20% / 80% respectively. If you enter the market too highly priced, you 
will lose the interest of the #2 group and lose 80% of your potential buyers.   
You now have to wait for group #1 to trickle into the market or else drop your price low enough 
to attract the attention of the #2 group again. Get it?   
  
The thing about group #1 is that they are unsure and even if they do look at your home, they 
may not be ready to purchase until they have seen more homes and are confident of what they 
want. So price yourself to attract the attention of the #2 group, and get an offer in 2 weeks, 
negotiate hard and walk away with more money for your home than if you would have priced too 
high in the first place.   
  
NOTE: You need a GOOD realtor for this, not one who ballparks the price and only cares about 
their commission. 
  
 


